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Ice Breaker

What do you find most
challenging about selling
in 20237
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Today’s agenda

H OUSG keep| ng (Do these things first)

Introductions

Top takeaways

Discussion

S R A o

QTA
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Quick Housekeeping

Get Your
Recording

You'll get a recording of today’s
session. Check your email

within 48h

No Questions in
the Chat

Type your questions into the Q&A tab,
and not the “Chat”.

No Spam
in Chat!!!

We will boot you and ban
you from future webinars forever
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The End-to-End
Sales Engine

Trusted by 1M users across 17,000 companies

~autopesk Stripe DocuSign it riPPLING

Search Saved searches

Filters 3

A People Companies

A Home Q Ssearch

Save

3 Job Titles
Human Resources

Include past job titles

Vp  Manager

Advanced Search ~

Work Experience

More Filters (4

Engage Enrich Opportunities

Saved Searches

Theresa Webb

Kady Kohn

Gunther Ackner

Trevor Smith

Alex Lin m

Mi-Yu Chen

Michael James




What You Need to Unlearn
In 2023 to Succeed

Npollo.io
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Speakers

Hannah Ajikawo Justin Michael
CEO & Founder, Revenue Funnel Co-founder, HYPCCCYCL
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Speakers

Leandra Fishman
CRO, Apollo.io
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Top Tips

from Hannah & Justin



Unlearning #1

Less: "What do | need to do"

More: "What does my buyer
need from me?"
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Free Resource

Revenue Growth
Assessment

FUNNEL

Thank you for taking the
Buyer Alignment Assessment

Your full report has been emailed to john.smith@example.com. Change email address Your Overall Score: NS
Needs Work
Your overall alignment with the buyer journey needs significant improvement. The gaps in

your processes could be leading fo-revenus lesis and missed opportuniiies, o improve, focus 440/

on understanding your customer's needs befier throughout their buying journey and adjust (-] \
your siategies accordingly. This involves refining your value proposition fo focus on where

you win, opfimizing all areas of your gotomarket strategy, shifing 1o a "help-irst" focus

during Prospecting, and enhancing the purchase experience. In addition, work on making

your solution easier fo adopt, proactively engage in upsell actvity with existing customers, and

furn more customers info advocates. Revise your market segmentation and discovery (

processes to better align with customer needs and improve revenue aftainment
Adoption |

™ @ Medium ® Hish
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Giveaway

Revenue Stimulator
Program

E-I—l"l-l-l-

THIS IS FOR REVENUE LEADERS

3 Week Revenue Growth Program To
Convert More Opportunites At Higher
Deal Values
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Unlearning #2

Live phone connectionis NOT
the most effective channel.

Interactivity is.
(It's all going down in the DMs)
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JMM™ Codexes &
Free Resource Guides
Sellers: download the revolutionary

prospecting system that'’s driven 100s of
millions in pipeline. Spike your results and

= = exceed quota today. Marketers, help sellers
ros pec I n u I es succeed faster!

CODEX XIll

20 OO 4 %
An Outbound Odyssey Into
Cold Call Polarity Shifting Strategic Unconventionality
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Discussion

Sales Unfiltered






Thank yeu

We’d love to hear your feedback! Followuson in ¥ @ f



